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Reading 4.6.20 
 “The eye of the wolf” by Daniel Pennac
There, staring and growling at the boy, is a black she-wolf snuggled up with her cubs. She doesn’t move, but you can tell she’s tense as a thunder storm under her shiny fur.  Her gums are pulled back to expose her dazzling fangs; her paws are twitching.  She’s ready to pounce.  She’d swallow a small boy like him in a single mouthful.
“So you’re really not frightened?”
That’s right.  The boy stays where he is.  He doesn’t look away.  Slowly Black Flame allows her muscles to relax.  After a while she whispers between her fangs, “Fine, we’ll make a deal.  You can stare as much as you like, if that’s the way you want it, but don’t disturb me while I’m teaching the little ones – is that clear?”  And without sparing the boy another thought, she casts a careful eye over the seven fluffy cubs asleep around her.  They form a red-tinged halo.
Five of the cubs are exactly the same rust-red colour as the iris.  The sixth one has Blue-red fur, as blue as frozen water under a clear sky.  He’s called Blue Wolf and the seventh, a little yellow she-wolf is like a ray of gold.  It makes your eyes crinkle just to look at her.  Her brothers call her Shiny Straw.
 
1)    “Tense as a thunder storm,” What does this tell you about the she wolf? 
2)   What does the phrase, “cast a careful eye,” mean?
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Working Out Entrance Fees

How much are you going to charge your customers to make a profit?

How much does it cost to open your park each day
(daily running cost??
(your weekly running cost + 7)

After researching similar theme parks, we predict that for
your first few weeks of trading, a sensible estimate for the
number of daily visitors would be 750 people

Let's work out how much each potential customer needs to
pay to just cover your running costs

Daily running  cost + 750
(estimated daily visitors) =

How many adults and children do you predict will visit
each day?

Estimated Adult Customers

Estimated Child Customers

Now try out some potential entrance fees.

Potential entrance fee 1

Cost per adult

Number of predicted
adult/child customers

Potential revenue

Cost per child

Total potential revenue

Daily running costs

Potential entrance fee 2
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